
  
 

Tips for Soliciting Auction Items 
 

 

 
 
 

Celebrate MSC, our school’s annual auction and benefit, is Saturday, May 11, 2019. To 
ensure we raise critical funds for our school and its unique programming, we are 
counting on our parent community to secure items for the auction. Here are some tips to 
help you get started:  
 
● The best kinds of items to solicit for our auction are restaurant gift certificates 

($50+), spa/salon certificates, gift certificates to stores/boutiques, tickets to 
musicals/plays and sporting events, passes to unique experiences like TV show 
tapings, travel experiences like tours, vacation rentals and plane tickets, fitness 
classes/gym memberships, and various other goods and services (e.g., a wardrobe or 
design consultation, jewelry, electronics, a designer handbag – the possibilities are 
endless!). 

● Remember, local businesses LOVE the opportunity to support schools like ours! All 
you have to do is ask! 

● You can ask donors to complete a paper donation form and return it to the school 
(via mail at P.S. 333 Manhattan School for Children, ATTENTION AUCTION, 154 West 
93rd Street, New York, NY 10025 OR you can drop off completed forms to the main 
office on the 5th floor) OR they can complete a donation form online.  

● When you are asking for a donation, be sure to mention some of the unique 
programs that their donation will support – supplies for reading, math and science; 
teacher development; and urban farming technology for our greenhouse – not to 
mention much-needed resources to help us continue our commitment of integrating 
students with a range of motor/language abilities into a general education setting.  

● Think about friends, family members and acquaintances who may have items, 
services or experiences they would be willing to donate (e.g., vacation home stays, 
behind-the-scenes experiences, sports tickets, TV show audience, gift certificates). 

● Solicit from local businesses you visit often (e.g., salons, restaurants, shops, grocery 
stories, etc.) – they are often happy to support the local community in this way. It’s a 
great way to support you, a frequent customer, while also getting great publicity 
among a local audience.  

● Be patient but persistent! Call back or visit again if the manager is out. 
● Don’t forget to ask about sponsorship opportunities! If a business is interested in 

donating an item to the auction, they may also be interested in an ad or other 
sponsorship opportunity to get further publicity with our community during the 
event, which is usually attended by around 350 people.   

 
If you have any questions, please contact mscauction@gmail.com. Thank you for your 
support! 


